
 
ATTENDEE PROFILES                                                                

Joshua Allsopp 
Reporter 
OPI 

Since graduating from the University of Warwick, Josh has reported for a number of business 
and finance publications in London. He is the reporter for OPI, covering industry news for the 
magazine and website. In 2015, he was made a Stonewall Young Leader for his humanitarian 
work and efforts as an LGBT youth influencer.  
 

 
Andre Alpar  
CEO 
Performics 

 

Andre Alpar's entrepreneurial activity in online marketing began in 1998 during his studies in 
economics at the TU Darmstadt in Germany. After building several companies, he served as a 
strategic online marketing consultant for Rocket Internet for over three years. Parallel to his 
professional career he acts as a business angel at more than 40 internet start-ups. Andre 
created the online marketing conferences OMCap, PPC Masters and Content Marketing 
Masters. He is also the CEO of search and content marketing agency Performics, one of the 
largest globally operating performance marketing agencies with more than 2,400 employees 
worldwide. 
 

 

Robert Baldrey 
Managing Director UK & Ireland 
Staples Solutions 

With a career in the business supplies industry spanning over 25 years, Robert took his current 
position of Managing Director UK & Ireland at Staples Solutions in April 2017. He has previously 
worked for global distribution company TNT, Computer Sciences Corporation and also held 
various positions at Spicers, including European CFO. In 2010, Robert became CEO of UK 
wholesaler Vasanta Group, which acquired office2office in 2014 and became the £660 million 
EVO group.  
 

 

Vida Barr-Jones 
Focus 7 International 

 

 
Peter Basci  
ex IBA / EOSA / RTC 

Peter Basci took over the running of Swiss reseller iba in 1970 after the death of his father who 
has founded the company in 1939. For the next 40 years, iba grew from strength to strength 
under Peter’s watch. In 2010, the industry veteran announced his retirement and the business 
was sold to the Swiss giant Migros as part of his succession plan. During his long tenure in the 
industry, he was Chairman and CEO of pan-European reseller alliance EOSA from 2007-2011. 
Peter was also the Industry Achievement recipient at the 2011 European Office Products 
Awards. 

 

  



Janet Bell 
Director  
OPI 

Janet Bell has been working in the office products sector for more than 17 years. She joined 
OPI in 2000, running its international events across Europe, Asia and the US. She became 
Director in 2006 following a management buyout and, along with the events, she now oversees 
OPI’s operational and marketing activities and its online presence. In additions, she is a board 
member of Office Products Women in Leadership and is keen to support the role of women in 
the office products sector. 
  

Georg Bettin  
Managing Director 
Acme United Europe 

Based in Germany, Georg Bettin is Managing Director of innovative cutting, measuring, first aid 
and sharpening products supplier Acme United Europe. He has held this role since November 
2010. Prior to joining Acme, Georg spent nearly 20 years at Atlanta Office Products, ultimately 
holding the position of Area Manager for Central Europe. 
 

 
Geoffrey Betts  
Managing Director 
Stewart Superior 

Geoffrey Betts is the founder and owner of Stewart Superior, which began in 1995. The 
business supplies resellers of office supplies with niche and innovative products for today’s 
workplace. Stewart Superior recently opened a new warehouse in the US. 
 

 
Henk Beukman  
Key Account Leader, Consumer Business Group, West Europe 
3M 

Henk Beukman has enjoyed a long career at 3M, having joined the organisation in 1979. He has 
worked in a variety of roles in divisions including Health Care, Medical, Chemical, Automotive 
OEM, Safety and Security and Mining and Metallurgy Solutions. He joined the Consumer 
Business Group in 2016 when he took his current role of Key Account Leader, West Europe.  
 

 
Steve Bilton 
Managing Director 
FusionPlus Data 

Steve Bilton is Managing Director of FusionPlus Data which provides product content 
management and distribution services, predominantly within the business supplies sector. The 
FusionPlus Data set fuels the back office systems and e-commerce webstores of over 1,000 OP 
dealers throughout the UK and Ireland. Steve has over 25 years in the software and data 
solutions arena under his belt, in both the UK and North America. 
 
 
 

 

  



Bob Boekema 
CEO 
Backbone Company 

Bob Boekema has 13 years of direct experience in the office products industry with Lyreco, 
from sales and merchandising, to marketing and innovation. Bob is currently in an indirect 
contact with many customers in the business supplies industry where Backbone delivers 
omnichannel solutions including print, webshops and sales apps, all from one database 
solution. From his time at Lyreco, Bob learned the industry firstly from field sales, followed by a 
role as Product Manager Benelux, responsible for the purchasing and merchandising for 
categories such as paper and writing instruments. In 2006, Bob was appointed as Marketing 
and Purchasing Director Benelux and his last role at Lyreco was as Innovation Director.  

Andy Braithwaite 
Special Correspondent 
OPI 

Andy Braithwaite has been writing about the office products/business supplies industry for 
more than 15 years, first with France-based IS Guide/Sourcing Days and, since 2008, for OPI. 
Born in the UK, Andy has been living abroad for over 25 years, firstly in the Middle East where 
he worked for the British Council for almost ten years, and then in France where he has been 
based since 2000 with his French wife and their two children. When not looking for the latest 
office products stories, Andy can be found mountain biking, trying (in vain) to improve his very 
high golf handicap or even organising karaoke parties! 
 

 

Bill Burkland 
Head of Amazon Business UK 
Amazon 

Bill Burkland is based in London and is Head of Amazon Business UK which launched publicly on 
4 April 2017.  Bill has been with Amazon for over 11 years, holding various senior leadership 
positions including leading the pan-European Amazon Business Product Management team in 
Luxembourg as well as leading the Industrial MRO product category for Amazon.com in the US. 
Prior to Amazon, Bill held several operating roles and was on the board of directors of 
Industrial Distribution Group (since purchased by the French conglomerate Sonepar), an MRO 
distributor and provider of outsourced storeroom management solutions.  
  
Falk Butterwegge 
Head of International Sales Office Supply, Digital & Food BU Consumer & Craftsmen 
tesa  

Falk Butterwegge has 20 years of professional expertise in sales and marketing in both the 
trade and consumer industry. He has worked for adhesive products manufacturer tesa for over 
seven years and in charge of international sales for the office supply and food business in the 
tesa Consumer and Craftsmen products division. Additionally, Falk is responsible for the 
expansion of tesa’s digital business. 
  

Sophie Carus 
Senior Conference Producer 
OPI 

Sophie Carus is responsible for the conference programmes for OPI Events. Sophie has been 
working in a freelance capacity for OPI since 2008. Trading as Boston Events, Sophie is an event 
production specialist, with clients in the UK, Europe, North America and Japan. She has over 16 
years’ experience in commercial research, event management, production and marketing, and 
has tackled a wide range of industry areas, including HR, finance, IT, pharmaceuticals, 
telecoms, manufacturing, education, healthcare and the environment.  
 

 
  



Gordon Christiansen  
Managing Director Europe 
Highlands 

Gordon Christiansen is Managing Director, Europe for Highlands. Highlands creates and 
implements fully managed programmes for brand owners, delivering value right through the 
channel. Services include product strategy, e-commerce, dealer engagement, field support 
and marketing services. After a career at Canon and ICC Information in sales, marketing and 
executive roles, Gordon became CEO of £20 million London-based dealer RED BOX with 
divisions including office supplies, furniture, retail art materials and MPS.  
Mark Cooper  
VP/GM Europe & Asia Pacific 
Avery 

Mark Cooper is VP/GM Europe & Asia Pacific at Avery. Mark has worked both in Europe and 
the US, and had a six-year stint at envelope and packaging company Bong from 2007-2013. 
Prior to taking up the Managing Director position at Bong, Mark had spent 16 years at Avery in 
a variety of marketing and general management roles, before re-joining the company following 
its acquisition by CCL industries. 
 

 
Peter Damman  
Executive Director 
soft-carrier 

Peter Damman has over 30 years’ experience in the OP industry. He started his career as 
Marketing Director at Dutch wholesaler Van Dorp. In 1994 he joined Office Depot’s Viking 
Direct as Merchandising Director for the Netherlands, later helping oversee the rollout of the 
Viking brand in mainland Europe. In 1998, he became VP Purchasing for Office Depot, 
developing a European private label and brand strategy. In 2007, he was appointed President 
Europe for Corporate Express which was later acquired by Staples. In 2011, Peter became CEO 
of European wholesaler Spicers that later became acquired by ADVEO. Since January 2014, he 
has served as non-Executive Director on the board of European wholesaler soft-carrier. He has 
an extensive network in the OP industry and is also active with his own investment company in 
mergers and acquisitions in the OP industry. 
 

 

Olaf de Boer 
VP Merchandising & Procurement 
Office Depot 

Olaf de Boer joined the Office Depot team in March 2014 as VP Merchandising & Procurement 
Europe. He graduated in 1995 at the University of Twente for his Master Degree ‘Business 
Administration and Technology’. He has a wealth of B2B and B2C experience, having held 
senior buying and merchandising positions across Asia and Europe over the last several years 
with companies including Ahold and Metro Cash & Carry. 
 

 
Patrick Donnelly 
CEO 
Evolution Software 

Patrick Donnelly has spent the last ten years growing Evolution Software from a startup to the 
market leading e-commerce solution available to office products dealers in the UK and Ireland. 
In 2011, Evolution was launched into the US market where it quickly became one of the 
dominant e-commerce providers to the jan/san, industrial and office products 
industries. Patrick is responsible for the overall performance of the UK and Irish business, as 
well as being the company-wide CIO across the UK, Ireland and North America. 
 

 

  



Simon Drakeford 
CEO  
EO Group 

Simon Drakeford is CEO of EO Group, incorporating Euroffice UK, Euroffice Italy, Euroffice 
Germany, UK Office Direct and Office Power. Since his appointment in 2007, Simon has led a 
change programme resulting in group sales increasing from £18 million to £40 million. He also 
founded Office Power in 2013, a technology-led sales service solution designed and built 
specifically to support multichannel office products dealers, helping them to cut overheads and 
increase profitability. In 2015, Simon was awarded the Professional of the Year at the European 
Office Products Awards.  
 

 

Alex Dunn 
Managing Director 
Superstat 

Alex Dunn began his career as a holiday job, organising dealer group Superstat’s first 
conference before graduating in business and languages at Manchester University School of 
Management. He quickly got a taste of how real business worked early in the company’s life. 
Later he took a permanent position within the rapidly expanding business and has since 
worked in various roles, mainly customer-facing, but including purchasing and marketing 
experience. Recently moving from Sales Director to Managing Director, Alex loves working with 
a vibrant group of dealers and vendors and the evolving nature of the business that still sparks 
excitement and enjoyment 20 years on. 
 

 

László Fehér  
Managing Director 
Corwell 

László Fehér was appointed Managing Direcotr of Hungarian wholesaler Corwell in 2009. László 
started his career in 1996 when he joined a paper wholesaler company where he later became 
Managing Director and co-owner. For 12 years, László worked to build this company up to be a 
market leader in Hungary, before leaving in 2008. A year later he joined Corwell and quickly 
turned around the paper and tender division, which is now one of the key engines for Corwell’s 
sales.  
 

 
Andy Forsyth 
Sales and Marketing Director 
Brother UK 

Andy Forsyth has held several senior positions at Brother UK over the past five years. Prior to 
joining Brother, he held a number of director roles with HP in the UK, Europe, Middle East and 
Africa and with IBM in the Middle East region. 
 

 
Christa Furter 
CEO 
OWiba Group 

Christa Furter was appointed CEO of OWiba Group (OfficeWorld and iba) in January 2015, 
having joined iba in 2005 as Marketing Director and taking over the CEO responsibility at iba in 
January 2011. Both companies are part of MIGROS group, one of the 500 biggest companies in 
the world. Her previous roles include Commercial Director for Regula Group, General Manager 
for mail order company La Redoute and Marketing Director at Yves Rocher. 
 

 
  



Mary-Victoria Gerardi-Schmid  
VP 
Printus Group 

  

Mary-Victoria Gerardi-Schmid is VP of German reseller Printus Group, the market leader in 
Germany and number three in Europe for online and catalogue B2B office supplies. 
 

 
Gert Gerber  
CEO 
Office Supplies Denmark 

Gert Gerber’s career in the office supplies industry started in 2003 when he became CEO of 
Office Supplies Denmark, the largest independent buying group in Denmark. He left the group 
in 2008 to join Scan Office, one of the leading privately owned companies in the industry. In 
2015, he returned to Office Supplies Denmark as CEO. Office Supplies Denmark has 38 
members and a total turnover of approximately €200 million. Since 2015, Gert has served as a 
board member at KONPA, the industry association for office supplies.  
  

Chris Grundy 
Online Marketing Manager 
Bitbond 

Chris Grundy is Online Marketing Manager for Bitbond, the world's only licenced P2P lending 
platform using bitcoin as a payment network, and responsible for all its marketing-related 
activities. During his time there, Bitbond has grown to 100,000+ users, helping to finance small 
business owners and online sellers from over 120 countries. It is through his work with Bitbond 
that Chris has gathered extensive knowledge about the way in which bitcoin and the 
blockchain can impact financial services. As an online marketing consultant, he has helped 
dozens of businesses establish a strong online presence and drive traffic from a plethora of 
channels throughout the web. In order to provide a platform for small business owners to 
access the resources they need to grow, he launched cgrundy.com, a blog dedicated to 
teaching online marketing to those new to the field. 
Linkedin: https://www.linkedin.com/in/cgrundy/ 
Twitter: grundy_10 
 

 

Julie Hawley  
Managing Director 
Office Friendly Dealer Association  

Julie Hawley is Managing Director of Office Friendly, a leading dealer group within the UK office 
products market. A qualified accountant by trade, Julie has 27 years of experience in the 
industry. She started the journey in the finance department at Kingfield Wholesale Office 
Supplies, now known as VOW, ultimately holding the Financial Controller role before moving to 
Office Friendly in 2006. Julie spent ten years at Office Friendly, learning the dealers business 
inside out, before taking the Managing Director role in July 2016. 
 

 
  

http://cgrundy.com/
https://www.linkedin.com/in/cgrundy/
https://twitter.com/grundy_10


Steve Haworth  
CEO 
EVO Business Supplies 

Steve Haworth joined the Vasanta Group in 2009 as Managing Director of Supplies Team. His 
responsibilities expanded to include ISA Retail in 2010, moving into the role of Group Sales & 
Marketing Director from 2011. After the creation of the EVO Group, he assumed the role of 
Sales and Marketing Directr and was appointed to the position of Group CEO in April 2016. 
Prior to joining Vasanta, Steve worked at Pitney Bowes where he held the post of Supplies 
Director, International.  

  

Steve Hilleard  
CEO 
OPI 

Steve Hilleard is CEO of leading trade media company OPI and is a 30-year veteran of the 
industry. Having established OPI as the industry’s most trusted media player, his focus is on the 
transformation of the company into the premier independent global provider of world-class 
integrated packages of print and digital media, marketing and sales resources, industry 
information, research and consulting as well as events in office products and adjacent 
categories. 
 

 
Tim Holmes  
Commercial Manager for Office Products 
Exertis Supplies 

Tim Holmes has worked for a number of companies in the office products arena in a 25-year 
career in the industry. On the sales side, he has worked for ACCO and Fellowes and then 
switched to marketing and merchandising roles at Lyreco and Staples in UK and Europe. In 
2014, Tim joined Exertis Supplies to develop the office products category to add to the already 
successful ink and toner business. Using the same low cost approach, the team at Exertis has 
grown a multimillion pound office products category that continues to grow rapidly. 
  
Jeanette Huber 
Keynote speaker, author and strategy advisor   
Zukunftsinstitut 

Jeanette Huber’s career spans a ten-year involvement in the IT industry, many years of 
experience in international business consulting and a personal start-up in South Africa where 
she lived until 2000. Her experience in multiple areas enables her to make very pragmatic 
statements about business studies and their connection to the future. Her self-chosen goal is 
“future fitness for people and companies”. Her lectures inspire with their eloquence and 
brilliance, seasoned with good humour. Jeanette sees herself as an stimulus-provider and a 
friendly provocateur.  
 

 

Frank Indenkämpen 
Managing Director Sales & Marketing 
Novus Dahle  

Frank Indenkämpen started his career in the office products industry in 1996 as a Sales Rep for 
Hansa-Technik. In 2000, he joined Novus Dahle as Product Manager and Assistant to the 
Managing Director. In 2002, he was promoted to Sales Director Central Europe and moved to 
Managing Director of Schneider Novus Vertriebs in 2006. In 2009, Frank was appointed 
Managing Director Sales and Marketing of Dahle Bürotechnik and in 2011 also became 
responsible for Novus as Managing Director Sales and Marketing. The two companies merged 
in 2012.  
This year, Frank was made Managing Director of Novus Dahle; he also retains the positions of 
Managing Director of Schneider Novus Vertriebs, and President of Dahle North America. 
 

 



Stephen Jenkins 
Senior Vendor Manager Amazon Business UK 
Amazon 

Stephen joined Amazon in 2014 as Senior Vendor Manager in Health and Personal Care 
responsible for Shaving, Oral Care and Hair Care. In 2016, he took the role of Deals Manager 
responsible for centrally coordinating Prime Day and Black Friday. Earlier this year, he joined 
the Amazon Business team as Senior Vendor Manager responsible for Office, PC and Consumer 
Electronics. Prior to Amazon, Stephen worked for Sainsbury's Supermarket for four years 
where he worked as a buyer. 
 

 
Walter Johnsen 
Chairman & CEO  
Acme United 

Walter Johnsen is Chairman and CEO of Acme United. He was President and CEO from 1995 
until 2007, and then became Chairman and CEO. Over time, Acme has been transformed from 
an old-line manufacturer of scissors into a leading supplier of innovative cutting, measuring 
and safety products. Earlier in his career, Walter was the principal owner of Marshall Products, 
one of the largest global suppliers of blood pressure units, stethoscopes and other medical 
supplies. 
 

 
Phil Jones  
Managing Director 
Brother UK 

 

 
Uwe Keuchel  
Managing Director 
Tombow Pen & Pencil 

Uwe Keuchel has held the role of Managing Director at international writing instrument 
company Tombow Pen & Pencil since January 2016. Before joining Tombow, he was GM Sales 
& Customer Support at Nikon for over seven years. He has also held roles at Alpine Electronics, 
Electronics Arts (EA) and TDK Electronics Europe. 
 

 
Peter Klinckenberg 
International Key Account Manager 
Fellowes Brands 

 
 
 
 
 
 
 
  



Jeffrey James Köhler 
EMEA Key Account Director  
Newell Brands 

Jeffrery James Köhler is the current Key Account Director for International Key Accounts 
managed within the EMEA territory, with a strong team of local key account managers 
supported by a dedicated marketing team working for major accounts across the region 
representing such brands as Dymo, Rubbermaid, Parker, Papermate, Irwin, Waterman and 
Sharpie. Prior to this, he was local Sales Director for Commercial Products, Sales Manager 
Office Products and International Key Account Manager at Newell Rubbermaid. 
 

 
Thibault Lagrange  
Category Leader Office Products 
Amazon France 

Thibault Lagrange is the current Category Leader Office Products for Amazon France. Prior to 
this appointment in 2015, Thibault was in charge of the small appliances division for Amazon. 
Before working for Amazon, he spent six years at building materials company Lafarge. 
 

 
David Langdown 
Sales & Marketing Director 
Focus 7 International 

David is Sales and Marketing Director of Focus7 International, an award-winning business 
growth agency specialising in multimedia communication and digital transformation. He has 25 
years of experience in the OP channel, having run a number of dealer groups. David is a Fellow 
of the Institute of Direct Marketing, was awarded BOSS Entrepreneur of the Year, is a 
Liveryman at Stationers’ Hall, a non-Executive Director of BOSS, and President of the Society of 
Old Friends. 
 

 
Wolfram Lipp 
Head of Vendor Management Office Products Germany 
Amazon 

After working in a management consulting firm focused on Supply Chain Management, 
Wolfram obtained his MBA from Bocconi School of Management and worked in strategy 
consulting at Roland Berger before transitioning to Amazon. In the past four years, he managed 
the vendor management team in Grocery and launched important new initiatives like Amazon 
Pantry. Since November last year, he is responsible for the Vendor Management for Office 
Products in Germany overseeing all office categories.  
 

 
Cedrik Longin  
Managing Director 
CEP Office Solutions 

Cédrik Longin has worked at French manufacturer CEP for 18 years, holding roles within both 
the export and sales departments before taking the position of Managing Director four years 
ago. CEP Office Solutions designs and manufactures filing accessories under the CEP brand and 
is the European leader in this segment. CEP has also launched complementary and innovative 
products over the past six years including the award-winning Take A Break range, as well as a 
unique range of safety stickers and the first LED lamp including a wireless charging base for 
smartphones. 
 

 
  



Neil Maslen  
Senior VP Contract Europe 
Office Depot 

   

 
Denis Mathieu  
President & CEO 
Novexco  

Denis Mathieu is President and CEO of Novexco, a company privately owned by its BuroPLUS 
dealer members. Novexco is a distributor of office supplies and equipment across Canada. Prior 
to Novexco, Denis held the position of Executive VP of Corporate Services and CFO of Uni-
Select, a publicly traded company active throughout North America in the distribution of 
automobile parts and accessories, and was VP Acquisition at Groupe Transcontinental. 
 

 
  

Hervé Milcent  
CEO 
Lyreco 

French national Hervé Milcent joined Lyreco in the end of 2014 after 16 years at Bertelsmann-
owned Arvato, a B2B service provider in the field of digital marketing and financial, CRM, print 
and IT solutions. His roles included that of Global President of the CRM division where he was 
responsible for overseeing the development and operation of customer clubs and loyalty 
programmes, along with other personalised incentive schemes. Prior to this, Hervé worked at 
La Poste, the French national post office group for ten years where he was in charge of a 
number of B2B divisions including courier business Chronopost and marketing company 
MediaPost. 
 

 

Greig Millar  
General Manager of Sales 
Brother UK 

Greig Millar joined Brother in 2004 as a Major Account Executive and has worked his way up 
the business to be appointed as General Manager in 2016.  He is responsible for the Brother 
UK Services & Solutions Portfolio and its Pre-Sales resource deployment and development. 
 

 
Brad O’Brien 
CEO  
Office Choice 

Brad O’Brien is CEO of Office Choice, one of Australia’s longest-established office products 
dealer groups with over 150 outlets across the country, and end-user sales exceeding A$270 
million. Prior to joining Office Choice in 2012, Brad was General Manager of large franchise 
groups, Retravision and Clark Rubber, and also of Dataworks, a leading software publishing and 
distribution company. 
 

 



Tawia Odoi  
Senior Category Lead/Business Unit Lead Office  
Amazon EU SARL (UK branch) 

Senior Category Lead/Business Unit Lead Office Amazon EU (UK branch) Tawia Odoi joined 
Amazon in 2014 when he took the same role at the Home and Garden Outdoor division for the 
company in Germany. He moved to his current role in January this year. Prior to joining 
Amazon, Tawia was Project Manager and Head of New Business at Otto Group and also worked 
at Metro Group as a trainee buyer. 
 

 

Bob O'Gara 
CEO  
Highlands 

Under Bob O’Gara’s leadership, Highlands has been at the forefront of supplier advocacy in the 
office, educational, industrial and e-tail channels of distribution. Highlands was the first group 
to form dedicated national account teams and comprehensive national field support, and the 
evolution continues with a constant expansion of services provided and market covered. 
Today, Highlands provides brand advocacy though sales and marketing initiatives. 
 

 
Chris Paton  
Managing Director 
Quirk Solutions 

Chris Paton is Managing Director of Quirk Solutions, which specialises in delivering business 
wargaming – a tool the military developed to stress test and evaluate plans before committing 
resources into action – to large corporations, SMEs and the private sector. In his former career, 
Chris was a Lieutenant Colonel in the UK’s Royal Marines and adviser to the Cabinet and 
National Security Council on the Afghan strategy. He saw active service in a wide range of 
places including Northern Ireland, Kosovo, Georgia and Afghanistan. To date, Quirk Solutions 
have worked with a number of leading UK organisations including Shell, Waitrose, BUPA, 
Heineken, Standard Life Investments and a wide range of SME businesses. 
 

 

Nicolas Potier  
Managing Director 
Bruneau 

Having joined Bruneau France in 2010, Nicolas Poitier is currently CEO of the Bruneau Group. 
With operations in France, Benelux and Spain, Bruneau enjoys a turnover of €300 million and 
has 750 employees. An engineer by background, Nicolas developed a strong interest in sales 
and marketing with roles in companies such as Air Liquide and General Electric. More recently 
he held several general management positions within the Alcan Packaging Group (now merged 
with the Australian Amcor Group). 
 

 
Richard Scharmann  
CEO 
PBS Holding  

Richard Scharmann has been CEO of PBS Holding since 2008. PBS Holding is one of the leading 
distributors in Central Europe, providing services in Austria, Germany, Slovakia, Slovenia, 
Hungary, Czech Republic and Poland. With over 980 employees, wholesale and contract 
businesses contributed sales of over €247 million in 2014. Previous positions include VP 
Aircraft Engines at Bombardier Recreational Products. 
 

 



Thomas Schinkel  
President 
Thomas Schinkel and Associates 

Thomas Schinkel is an internationally recognised business adviser who works with large and 
medium-size businesses on strategic issues that include cross-border mergers and acquisitions, 
and international business development. He has helped establish and co-founded several 
companies and he has served on the board of companies in the software industry, the business 
products industry and in the medical device industry.  

 

 

Hans Schmid  
Owner and President 
Printus Group 

Hans Schmid is the owner and President of German reseller Printus Group, the market leader 
in Germany and number three in Europe for online and catalogue B2B office supplies. Hans 
acquired Printus in 1982 as a very small and unknown company. Today the Printus Group has 
over three million customers and sales of over $800 million. In 2015, the Printus Group 
acquired OTTO Office, a subsidiary of the OTTO Group. The Printus Group operates in 
Germany, Austria and Belgium. 
 

 
Klara Schneider  
International Market Manager Stationery, Food & Online 
BU Consumer & Craftsmen 
tesa 

Klara Schneider started working for tesa, the leading European manufacturer of adhesive 
products, directly after her International Management studies. She has huge expertise and 
intimate knowledge of the stationery market after being with tesa for over a decade in 
different roles. Klara is responsible for market development and strategies in her current role 
as International Market Manager for the Stationery, Food and Online channels in the tesa 
Consumer & Craftsmen division.  
  

Matthias Schumacher 
Director International Sales and Key Account Management  
tesa 
President  
SOFEA  

Matthias Schumacher began his career at adhesive tape manufacturer tesa where he worked 
in various roles including National Sales Manager Office Supply, National Key Account Manager 
and Product Manager Office Products before leaving to take the role of Sales Manager Europe 
at Casio Europe for nine years. He returned to tesa 11 years ago as Director International Sales 
and Key Account Management, Consumer and Craftsmen. Matthias is also currently President 
of European office supply industry association SOFEA (Sustainable Office European 
Association). 
   

Louise Shipley  
European Business Team Manager – Workspace Management 
Fellowes Brands 

Louise Shipley heads up the European Workspace Management category for Fellowes Brands. 
A passionate advocate of healthy working, she has managed the ergonomics desk accessory 
category for Fellowes across Europe for 15 years. Over that time, she has seen the office 
workspace evolve at an accelerating rate, most recently with the introduction of the active 
working phenomenon. She has a natural curiosity for corporate and employee behaviour 
relating to healthy working. A qualified DSE assessor, Louise works with a number of thought 

 



leaders across many disciplines adjacent to healthy working to ensure that the latest trends are 
being addressed. 

Anita Singh-Gunther  
Managing Director 
SOFEA 

Anita Singh-Gunther is Managing Director of the European office supply industry association 
SOFEA (Sustainable Office European Association). Anita has been in the office supplies world 
for the past eight years, and in 2014 she took up the challenge in establishing the first 
European industry association for office supplies by working together with resellers and 
manufacturers on a unique environmental product assessment rating system. 
 

 
Jonathan Smith 
VP Sales Europe 
Avery 

Jonathan Smith has held the position of VP Sales Europe at Avery since 2001. Prior to this, he 
was Sales Director at Avery Office Products UK for nine years. Jonathan’s career in office 
products began in 1981, when he joined 3M Office Products in the UK. He worked at 3M for 
ten years where he held various sales and marketing roles. 
 

 
Peter Sperl  
Avery 

 

 
Rita Strassburg 
Business Area Manager 
Unisto 

  

Rita Strassburg is Business Area Manager of the Name Badge Division at Unisto, a leading 
specialist in security seals, name badges and brand profiling products. Rita was previously 
Senior Consultant at GMK Brand, specialising in brand positioning, brand management and 
development. Prior to joining GMK, she was CMO at Staedtler and Senior Brand Manager for 
Leitz. 
 

 
Thorsten Streppelhoff 
COO  
edding 

Thorsten Streppelhoff joined edding in 2008 and is currently a member of the management 
board and in charge of sales and the supply chain (COO). Prior to this he spent two years with 
bonprix, a major German multichannel apparel business and a member of the OTTO Group 
where he was responsible for the development of the retail business. His interest in retail can 
be tracked back to his eight years at Hamburg-based OC&C Strategy Consulting, where he 
focused on retail strategy, supply chain management and marketing.# 

 
  



Bob Taylor 
Managing Director 
Everything Office 

Prior to 2002 when Bob Taylor became owner and Managing Director of Everything Office, he 
spent 35 years in the printing and graphic design industry during which time he was the 
founding director of several graphic companies. Everything Office has been growing steadily 
and covers all aspects of office supplies, furniture, janitorial and stationery. The company offers 
nationwide delivery with unique added value areas designed to win and retain business.  
 

 
Arnold Theuws  
CEO 
Quantore 

Arnold Theuws has been in the office products industry for 16 years having started at dealer 
group and wholesaler Quantore as Financial Controller. Arnold then became Chief Financial 
and Operational Officer in 2003. In 2009, he became CEO of the €140 million group. Previous 
to Quantore, Arnold held various roles at KLM Royal Dutch Airlines from 1989-2000, including 
different controller functions at its head office in Amsterdam, as well as Controller Iberian 
Peninsula, and Controller South East Europe. 

 

 
Marc Van den Oever 
International Sales Director  
Legamaster International (edding Group) 

After approximately ten years successfully managing the International Key Account business for 
edding and Legamaster, Marc van den Oerver is now International Sales Director responsible 
for the worldwide sales of Legamaster products and solutions via its own subsidiaries, 
distribution partners and international key accounts. Legamaster is a specialist in visual 
communication solutions within the edding Group and offers a well thought through range of 
analogue and digital visual communication solutions to provide unique presentation, classroom 
and meeting experiences. Marc has previous experience at Esselte, KPN, and Pon Automotive 
(Volkswagen importer) in various marketing and sales roles. 
  

André Vasconcelos 
CEO  
Bi-silque  

André Vasconcelos is CEO of global visual communications specialist Bi-silque. He started his 
career at Bi-silque at a young age, obtaining experience of every sector of the business, including 
production, sales and marketing. André has seen the company become a modern, world-leading 
business, based on modern management models. The entire business is underpinned with a 
strong emphasis on social and environmental responsibilities, together with innovative product 
development. 
  
Michael Voll 
CEO  
Despec Nordic Holding 

A supplies specialist, Despec CEO Michael Voll has more than 25 years of experience in the 
industry. He has enjoyed a long career at Despec since it began in Denmark in 1992. In 2006, 
Michael became a shareholder following a management buyout. Today, Despec has more than 
170 employees in Denmark, Norway, Sweden, Iceland and Finland. 
 

 



Cordelia Von Gymnich 
VP Consumer Goods & Leisure  
Messe Frankfurt Exhibition  

After studying law, Cordelia Von Gymnich began her career with Messe Frankfurt in 1989. After 
holding various positions including Area Sales Manager for Latin America and Director of 
International Sales, she was appointed VP Entertainment, Media & Creation and held this 
position for 15 years. Since 2013 she has been responsible for Paperworld, Creativeworld and 
Christmasworld and since May 2016 has been concentrating wholly on these three trade fairs.  
 

 
James Webb 
European Marketing & International Key Accounts Director 
Fellowes Brands 

James joined Fellowes in 1997, and since then he has worked in numerous roles in both 
marketing and sales leadership. He is currently European Marketing and International Key 
Accounts Director with responsibility for the organisations five business teams, marketing 
communications, European account management plus the company’s commercial finance 
department. James has successfully worked across the business to deliver strong consumer 
led marketing initiatives that drive strong sales and category growth for Fellowes and its 
customers. 
  

Jade Wilson  
Sales Director 
Highlands 

Jade Wilson embarked on his sales career with Granada Television when people still rented 
televisions and videos, and this led to working for Ford and TNT.  
Jade then spent nine years at Corporate Express starting as a Business Development Manager 
pounding the streets and generating new clients, which subsequently led to sales 
management and European account management. From here, Jade switched to OfficeTeam 
and then to Integra as Head of Business Development. In 2011, he joined The BP Group as 
Sales Director which has led to leading the UK and European business for Highlands. 
 

 
Beth Wright  
Chief Commercial Officer  
Bi-silque 

An 20-year industry veteran, Beth Wright began working at her parents’ dealership in Virginia 
at the age of 13. She began her career in sales as a key member of the national accounts team 
at Daisytek International. By the age of 24, Beth had developed the company’s first outside 
salesforce and grew her division to over $224 million. Beth then spent five years as Director of 
Sales for Neoris, followed by three years managing national accounts at Cardinal Brands, 
before joining Bi-silque where she is now Chief Commercial Officer. 
  
Daniel Zeller  
President 
Waser + Co 

Based in Switzerland, Daniel Zeller currently holds the position of President of privately-owned 
business Waser + Co. Daniel has been at the helm of his leading wholesale player in the Swiss 
market since his appointment in 1991. 
 

 
 


